
 
 
 
 
 
 
 
 

        Sales & Marketing Tips  

Here are some sales and marketing tips to improve your sales success and boost performance: 

Sales Tips  
1. Understand Your Buyers: Know what they need and want during the buying process 
2. Use Sales Technology: Automation Software and CRMs are best to boost productivity  
3. Use AI to Help Prioritize Your Leads: Allows you to free up more time to sell 
4. Frame Your Sales Pitch as a Story: Show a clear vision, how prospects will fit into the 

role, and how they feel in this role 
5. Stay updated on Your Product: Read industry news regularly, and practice challenging 

conversations 
6. Be Prepared and Know Your Offerings: This allows for more confidence and buyers will 

notice your preparedness 
7. Have Good Listening Skills: Show your prospects you care and want to understand them 
8. Build Credibility: Make it easier for prospects to find you by building up your public profile 
9. Never Stop Prospecting: The best way to overcome a lost sale is to shift your focus to the 

next opportunity in your pipeline 
10. Prepare for Objections: Hearing “no” can be tough. However, knowing how to handle 

objections helps you stay calm and understand your buyer’s needs 
Marketing Tips 

1. Short-Term Videos: Quickly capture audience attention and deliver messages effectively  
2. Understand the Power of SEO: Allows you to improve your website's online visibility 
3. Define Your Target Market: Understand your ideal customer by creating detailed personas 

that include demographics, preferences, pain points, and purchasing behavior 
4. Make a Marketing Strategy: Outline how your business will promote product/services and 

reach your business goals  
5. Use Social Media: To resonate with target audience and engage with customers  
6. In-Person Events: Are becoming more popular and allow for more meaningful connections  
7. Use Interactive Marketing: Incorporate polls, surveys, etc. to help capture and engage 

users on a deeper level. 
8. Embrace AI: To predict customer behavior, optimize ad placements and generate content 
9. Have a Blog: A blog section on your website helps with online visibility by improving your 

website’s ranking on search engines 
10. Prioritize Authenticity: To build genuine connections with your audience 
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